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Payments major One
MobiKwik System expects
its EBITDA to break even by
H2FY26, on account of
recovery in the financial
services business and stable
growth and margins in the
payments segment,
co-founder Upasana Taku
said. Excerpts:

Why has net loss
widened over the year?
We cannot compare Q1
numbers with those of the
previous fiscal’s first quarter
because we have been stating
that H2FY25 was extremely
bad due to sentiment regard-
ing unsecured lending. That
automatically means Q1
FY25 was the best quarter, as
there were no headwinds on
the lending side of the busi-
ness. I think what investors
are more interested in is re-
covery. 

To see the recovery, we
should compare the business
parameters with those of the
last quarter. Last quarter, our
EBITDA loss was ₹45 crore,
which has reduced to ₹31
crore in Q1. Our QoQ
EBITDA rose by ₹14.5 crore.
If we demonstrate similar
improvement, we should be
able to break even in Q3 or
Q4. We have seen significant
growth in our payments
business’s GMV (gross mer-
chandise value), and we have
also improved our margins in
this segment. We have op-
timised all our direct costs.

What is driving the rise
in operating revenue
sequentially?

We have seen disbursals in
the financial services seg-
ment increase by 30 per cent
or more in the last two quar-
ters. This reflects the recov-
ery in the lending segment.
The revenue in the financial
services segment has in-
creased, and the margin has
also improved to 13.3 per
cent in Q1FY26 from 4.3 per
cent. Again, it is not back to
the normal range of 30-40
per cent, but it is moving to-
wards that direction. By Q3,
we should start seeing the
lending business margin re-
turn to its normal range. 

On the payments side too,
last quarter our margin was
23.9 per cent, which we have
now grown to 27.9 per cent.
We are consistently showing
strong growth in our pay-
ments business, having
grown GMV by 16 per cent
quarter-on-quarter and 53
per cent year-on-year.

Do you intend to restart

the BNPL business?
It has been completely
paused as no lender is inter-
ested in doing that business
due to regulatory develop-
ments. It is not just us; other
payment companies are also
unable to register any
growth in the buy now, pay
later business.

Have the new FLDG
guidelines had a major
impact on business?
It has. Since August-Septem-
ber last year, we have
transitioned all our con-
tracts with lenders to a 5 per
cent first-loss, default guar-
antee model. Currently, half
of our business is under this
contract, and half is under a
di�erent earlier contract.
We expect things to normal-
ise this year because all our
revenue and costs will be
booked under the same
model. The problem with the
current model is that the
cost is higher upfront, and
the revenue is generated in
the back end. 

That is also the reason for
a slightly lower revenue in
the financial services busi-
ness, and after September
this year, it will start normal-
ising. Just to clarify, the mar-
gins we make are still the
same; it is just a temporary
accounting change.

There was a slower pace
of growth on the
merchant acquisition
side in the first quarter... 
Yes, growth has been weak
on this front as this business
is heavily linked to feet on
street. There were some
problems. That aside, Q1 has
typically been a slower
quarter for us. From Q2 to
Q4, we register solid growth
in customer acquisition.

Piyush Shukla 
Mumbai

bl interview

The revenue in the
financial services
segment has increased,
and the margin has
also improved to 
13.3 per cent in Q1
UPASANA TAKU,

Co-founder, MobiKwik

We expect EBITDA break-even
by H2 FY26: MobiKwik 

In a bid to enhance the integ-
rity of the Corporate Insolv-
ency Resolution Process
(CIRP), the Insolvency and
Bankruptcy Board of India
(IBBI) has proposed key
changes in the insolvency
process, whereby the Com-
mittee of Creditors (CoC)
will formally discuss and re-
cord its deliberation on eli-
gibility of the resolution ap-
plicant and there will be
enhanced disclosures in res-
olution plans.

Further, invitation and
submission of resolution
plans (RPs) will be via an
electronic platform recog-
nised by the board.

IBBI noted that as the in-
solvency regime matures, it
becomes imperative to
strengthen institutional
safeguards, streamline com-
pliance mechanisms and ad-
opt technology-driven re-
forms to uphold the integrity
and e�ciency of the resolu-
tion framework. 

ACTIVE ROLE
The insolvency regulator, in
its discussion paper on
‘Measures to enhance integ-
rity of the CIRP’, said the
CoC is increasingly expected
to play an active role in en-
suring compliance with stat-
utory mandates, including
the ineligibility criteria un-
der section 29A of the Insolv-
ency and Bankruptcy Code,
2016 (IBC), beneficial own-
ership disclosures and the
application of immunity un-
der Section 32A. 

“The sanctity and robust-
ness of insolvency process is
intended to be streamlined
with the proposed changes in
regulations. Deliberations
on eligibility of a Resolution
Applicant at CoC, ascertain-
ing the bonafide of beneficial
ownership eligible for im-
munity from prosecution
from o�ences committed be-
fore CIRP, are measures to-
wards more structured and
enhanced due diligence pro-
cess,” said Hari Hara Mishra,
CEO, Association of ARCs in
India.

Further, submission of
Resolution Plan in specified
electronic platform will im-
prove transparency and in-
tegrity of the process. 

Mishra opined that the
proposed changes will re-
duce scope of future litiga-
tion on key aspects determ-
ining acceptance and
implementation of a resolu-
tion plan. 

SECTION 29 ELIGIBILITY
Currently, there is no spe-

cific provision under CIRP
regulations for the CoC to
formally record its delibera-
tions on the resolution ap-
plicant’s eligibility under
Section 29A. 

Hence, IBBI has proposed
that the CoC formally dis-
cusses and records its delib-
eration on Section 29A eli-
gibility of the resolution
applicant. 

The aforementioned sec-
tion sets out the disqualifica-
tion criteria for submitting a
resolution plan in CIRP. This
is to prevent individuals and
entities who are 1) undis-
charged insolvent, 2) wilful
defaulters, 3) are promoters
of a corporate debtor which
has been classified as a non-
performing asset.

“Adopting this practice (of
CoC formally discussing and
recording its deliberations)
...will encourage CoC mem-
bers to engage more deeply
in the due diligence process,
including seeking additional
information or clarification
from the RP or the resolu-

tion applicant, where neces-
sary. Such a framework
would reduce potential litig-
ation on eligibility-related is-
sues under Section 29A.
Moreover, an explicit record
of the CoC’s deliberation
would enhance transpar-
ency,” the board said.

ENHANCED DISCLOSURES 
The draft proposal also re-
quires enhanced disclosures
in resolution plans (RPs) un-
der Section 32A. So, every RP
will include: (a) a statement
of beneficial-ownership, cov-
ering details of all natural
persons who ultimately own
or control the resolution ap-
plicant, together with the
shareholding structure and
jurisdiction of each interme-
diate entity; and (b) an a�-
davit that the resolution ap-
plicant is eligible / not
eligible for the benefit of sec-
tion 32A.

Section 32A of IBC grants
immunity to the corporate
debtor (CD) and its property
from prosecution for of-
fences committed prior to
commencement of the CIRP.

The aforementioned im-
munity is applicable
provided the approved resol-
ution plan e�ects a change in
management or control in fa-
vour of a person who is not a
promoter, or in the manage-
ment or control of the CD, or
a related party of such a per-
son; or a person against
whom the investigating au-
thority, on material in its
possession, has reason to be-
lieve that he abetted or con-
spired in the commission of
the o�ence and has filed the
requisite report/complaint. 

‘Invitation, submission of resolution
plans will be via electronic platform’
TRANSPARENCY DRIVE. IBBI proposes steps to enhance integrity of CIRP 

Our Bureau
Mumbai

KEY BENEFITS. The proposed changes will reduce scope of
future litigation on key aspects determining acceptance and
implementation of a resolution plan.

TVS Supply Chain Solutions
Ltd reported a ten-fold in-
crease in consolidated net
profit to ₹71 crore in the first
quarter ended June 30, 2025
as against ₹7 crore in the
same quarter last year. 

During the current
quarter, TVS Industrial &
Logistics Parks Ltd (TVS
ILP), the share of profit from
TVS ILP, in which TVS SCS
holds 25.2 per cent stake,
was ₹177 crore in Q1 FY26.
This was subsequent to the
transfer of 11 million sq ft of
warehouse space as part of
its InVIT (Infrastructure In-
vestment Trust) listing, says
a release.

Revenue ₹2,592 crore
(₹2,539 crore), a 2 per cent
growth on a Y-o-Y basis. The
strong order pipeline of
₹5,300 crore drives outlook
for FY26, the company said
in a release.

Commenting on the Q1
FY26 results performance,
Ravi Viswanathan, Managing
Director, TVS Supply Chain
Solutions Ltd, said, “We have
entered FY26 with a contin-
ued focus on performance
excellence, customer-centri-
city, and long-term value cre-
ation. The new unified struc-
ture in Europe and the UK is
driving operational syner-
gies and enhancing service
delivery through deeper cus-
tomer engagement and
sharper execution. Combin-
ing this with our focused
business development ef-
forts, we are confident that
this alignment will position
us to better meet evolving
customer needs and unlock
new growth opportunities.”

TVS SCS reports
ten-fold increase
in consolidated
Q1 PAT at ₹71 cr

Our Bureau
Chennai

Air-conditioning maker and
engineering services pro-
vider Voltas Ltd on Friday re-
ported a decline of 58 per
cent in its consolidated net
profit to ₹140.61 crore for
the June quarter, as un-
seasonal rains and early ar-
rival of monsoon impacted
the cooling business.

It had posted a consolid-
ated net profit of ₹335 crore
in the April-June period a
year ago, according to a regu-

latory filing from the Tata
Group firm. Its revenue
dropped by 20.22 per cent to
₹3,912.29 crore in the June
quarter of FY26. In the year-
ago period, the same was
₹4,903.91 crore.

“The quarter was marked
by unseasonal and unpre-
dictable weather conditions.
The onset of summer was
delayed, temperatures re-
mained relatively mild, and
the season concluded ab-
ruptly due to the early mon-
soon. This resulted in a sharp
decline in demand for cool-
ing products,” Voltas said.

Voltas Q1 profit falls 58% 
as early monsoon hits biz
Press Trust of India
New Delhi
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